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New vehicle sales in Jul ‘21 contracted 5.19% m/m but increased 20.1%, y/y. This growth should be taken in light of the fact
that the country had a stringent stage 3 lockdown during the corresponding period in ‘20. Therefore, when comparing YTD
sales to ‘19 figures, new vehicles sale decreased by -11.5%, - amounting to 800 new vehicles sold in Jul ‘21.

The total YTD vehicle sales increased significantly from ‘20, as the COVID-19 restrictions placed throughout the year have not
been as stringent. Commercial vehicle sales saw decreases on both a monthly and annual basis, with respective declines of
0.5% and 6.4%,, amounting to 411 vehicles sold. In comparison to 2019, total commercial vehicle sales decreased by 21.3%.
New passenger vehicle sales decreased 9.5% m/m, but increased 71.4% y/y, amounting to 389 new passenger vehicles.

Total YTD New Vehicle Sales
YTD vehicle sales improved significantly from ‘20 but remain low compared to the pre-pandemic era.
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These historically low YTD sales illustrate ongoing subdued demand for new vehicles, constrained by supply challenges
(including from chip shortages) and affordability. The demand for second-hand vehicles is spurred by weak consumer conditions
(high unemployment, indebtedness and lower real wages). Additionally, the recent riots in South Africa interrupted production
and exports. The ongoing global constraints facing semiconductor chips plague the manufacturing of new vehicle sales markets
as these chips are an integral input into new vehicles, leaving some factories idle. Moreover, the lockdown restrictions in
Namibia with the recent ‘third wave’ from June and into Jul ‘21 July contributed to subdued demand. However, vehicle sales
have improved compared to last year as COVID-19 regulations have been somewhat less prohibitive and some consumers are
taking advantage of historically low interest rates.

Nonetheless, vehicle sales are expected to rebound in ‘21, largely due to base effects as we do not expect economic activity to
be restricted to the same extent as in '20. Ongoing fiscal consolidation means that Government will not be a substantial
purchaser of new vehicles, as was the case in the first half of the last decade. Although new vehicle sales have improved
compared to '20, the absolute volumes are still at a decade low and the outlook is tempered by weak economic growth, the
high unemployment, high household indebtedness, and what we expect to be an incredibly slow recovery in employment over
the medium term. On a positive note, there were purchases by rental companies after de-fleeting last year, indicative of
increased bookings for later in '21.
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YTD Commercial Vehicles

YTD sales amount to 2,201 commercial vehicles.
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A total of 411 new commercial vehicles were sold in July. This represents a decrease both on an annual and monthly basis of
6.49% and 0.5%, respectively. The contraction is larger than June’'s 2.19% y/y decline. This fuels our previously expressed
concerns of pent-up demand slowly drying up in the economy as the year progresses. YTD commercial vehicle sales are slowly
approaching pre-pandemic-levels but are at risk of the delayed impact stemming from the ‘lockdowns’ in June and July, as well
as the delayed impact of reduced business activity.

Light commercial vehicle (LCV) sales saw a y/y decrease of 3.6% and a m/m increase of 13.6%, with sales amounting to 376
units. Heavy commercial vehicles sales totalled 8 units, declining 20.09% m/m. Medium commercial and extra-heavy commercial
sales both totalled 13 units, with m/m declines 31.6% and 75.0%, respectively. Keeping in line with the trend for the past year,
only 1 bus was sold in Jul ‘21.

389 new passenger vehicles were sold in July. This is growth of 71.4 y/y% but a m/m decline of 9.5%. This is the seventh
consecutive month of y/y growth, from Jan '21. This demonstrates that sales are normalising, but at a slow rate. Barring ‘ 20,
demand remains historically weak due to low disposable household income, high household debt, high unemployment, and a
weak economic recovery. Moreover, ongoing supply-side constraints and higher prices will hamper new vehicle sales
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Passenger Vehicles
YTD a total of 1894 passenger vehicles were sold in July.
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DISCLAIMER

This publication has been issued by Cirrus Securities (Pty) Ltd (“Cirrus”). It is confidential and issued for the information of Cirrus’ clients only. It shall
not be reproduced in whole or in part without Cirrus’ written permission. Any unauthorized use, duplication, redistribution or disclosure is prohibited by
law. The information contained herein has been obtained from sources which and persons whom Cirrus believes to be reliable but is not guaranteed for
accuracy, completeness or otherwise. Any views reflect the current views of Cirrus. All opinions expressed and recommendations made, are as of the date
of this publication and are subject to change without notice.

Cirrus provides this publication for information purposes only and this publication is not to be construed as providing investment services in any jurisdiction
where the provision of such services is not permitted. No information contained herein, no opinion expressed, and no recommendation made constitutes
a representation by Cirrus or a solicitation for the purchase of securities mentioned herein and Cirrus has no responsibility whatsoever arising here from
or in consequence hereof.

This publication does not attempt to identify the nature of the specific market or other risks associated with an investment. Cirrus confirms that this
publication does not constitute investment advice and that it does not act as an investment advisor to its clients. Securities or financial instruments
mentioned herein may not be suitable for all investors and investors must make their own investment decisions using their own independent advisors as
they believe necessary and based upon their specific financial situations and investment objectives. A security’s or a firm’s past investment performance
is not a guarantee or predictor of future investment performance.

Cirrus and/or its employees may from time to time own securities mentioned herein.

ANALYST CERTIFICATION

The research analyst who prepared this report certifies that the view expressed in the report accurately reflect the research analyst’s personal views about
any or all of the subject securities and issuers and that no part of his/her compensation was, is or will be directly or indirectly related to specific
recommendations or views contained in this report.
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